
PERSONAL INSURANCE

Do you own a classic or 
antique automobile? 
Many companies, such 

as Auto-Owners, provide cov-
erage not only for cars and 
trucks, but for classic and an-
tique automobiles as well.

Auto-Owners’ definition of 
a classic automobile is a vehi-
cle that is at least 10 years old; 
has been restored to its origi-
nal factory condition, or is un-
dergoing active restoration and 
is at least 50% restored; and 
has a value in excess of other 
automobiles of a similar age.

Antique automobiles are 
defined as vehicles that are 
more than 25 years old; are li-
censed as an antique automo-
bile; and are used only for ex-
hibitions, antique automobile 

club activites and parades.

In addition to  its standard 
coverage, Auto-Owners offers 
agreed value coverage* for classic 
and antique automobiles. Agreed 
v a l u e 
c o ve ra g e 
m e a n s 
you and 
the com-
pany will 
agree in 
a d v a n c e 
on the 
value of 
the vehi-
cle, and in 
the event 
that your 
a u t o m o -
bile is totaled, you will re-
ceive the agreed value amount 
listed on your policy, minus 

any applicable deductibles. 

This coverage option will 
not only give you peace of mind 
while you’re on and off the road, 
but it’s also very affordable.

To deter-
mine if your 
vehicle is eligi-
ble for agreed 
value coverage, 
bring photos of 
your classic or 
antique auto-
mobile into our 
office today.

* A g r e e d 
value cover-
age is avail-

able in all states except 
North Carolina and Virginia.

There are  many reasons 
why you may not have 
purchased life insurance. 

Is the cost too 
high? Are you not 
sure what prod-
uct is right for 
you? Has anybody 
asked you about 
life insurance? 
All may be valid 
reasons, but the 
truth is life insur -
ance is important.

Term insurance 
(10-, 20- or 30-year 
term) is a simple 
and affordable way 
to protect your fam-
ily while keeping 
the costs reason-
able for your bud-
get. After all, some 

life insurance is better than none.

You can also purchase the 
Guaranteed Re-
newability Bene-
fit on 10- and 20-
year term policies 
with Auto- Own-
ers, which guar-
antees your policy 
will renew until 
your 90th birthday. 

No matter what 
happens to your 
medical situation, 
you can have peace 
of mind knowing 
your policy will 
never be canceled 
as long as premi-
ums are paid. You 
will also be able 
to convert the pol-

icy to another life policy, such 
as universal life, until age 65.

Term insurance may be 
the right choice for you for 
many reasons, including:

•	 Affordable premiums
•	 10-/20-/30-year options
•	 No interest rates to worry 

about
•	 $50,000 minimum face 

amount
•	 You can save money on 

your home and auto pol-
icies

It’s never too early to start 
thinking about purchasing a life 
insurance policy. Talk to us today 
about how we can structure a term 
policy that will meet your needs!

Life Insurance on a Budget

Look No Further to Cover Your Classic and Antique Autos!

LIFE INSURANCE
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P A G E  2 BUSINESS INSURANCE
Information to Help Avoid Large

Premium Audits
There are many ways to 
reduce your premium audit 
bill, such as updating your 
payroll and sales informa-
tion.

Insuring your property to the 
correct value can help you avoid 
a coinsurance payment at claim 
time.

CLAIMS
What Is That Coinsurance Provision in My Policy?

A re you a business 
owner and want to 
avoid a large premi-

um audit bill? If so, here is 
some information to help: 

•	 If you’re having 
a better year than 
you anticipated and 
are experiencing 
increased sales or 
are hiring addition-
al staff, let us know. 
We can adjust your 
payroll or sales es-
timates to better 
match your actu-
al payroll or sales.
•	 Be sure to obtain 

certificates of insur-
ance from your sub-
contractors and have 
copies on hand for 

the auditor to review.
•	 Keep in mind that 

those not on the pay-
roll but paid on a 
1099 basis or in cash, 
which do not have a 
certificate of insur-
ance or a state-ap-
proved exemption 
form where applica-
ble, will be picked 
up as employees.

•	 Know that for work-
ers’ compensation, 
clerical and sales em-
ployees’ payroll can-
not be split with any 
other class. For exam-
ple, you may have an 
employee who works 
in the office part of 
the day and stocks 
shelves in the store 

the rest of the day. 
This employee’s en-
tire payroll would be 
put in the store class.

•	 Understand that cler-
ical employees must 
work in an area phys-
ically separated from 
the business opera-
tions. They will not 
be considered cleri-
cal if any work takes 
place in the operating 
area of the business.

Please check with 
our office to see if you 
should expect a premi-
um audit and when it 
will be completed. In 
addition, ask us for the 
helpful brochure titled, 
“ Your Insurance Audit.”

Most commercial 
property policies 
include a coin-

surance provision that 
requires an insured 
to insure their prop-
erty to a certain per -
centage of its value.

At claim time, a co-
insurance issue may 
arise in the event that 
the property is not in-
sured to the proper 
value required by the 
policy. If the proper-

ty is underinsured, the 
insured could become 
a “co-insurer” and have 
to pay part of the loss.

To avoid being a 
“co-insurer,” a property 
must be insured to the 
percentage of its value 
that the policy defines. 
This can be 80%, 90% or 

even 100% of the replace-
ment cost or actual cash 
value of the property, de-
pending on the type of 
coverage desired. (Prop-
erty valuation will vary 
depending on whether 
replacement cost or actu-
al cash value is applied.)

The following is an ex-
ample of the application of 
coinsurance on a claim in-
volving replacement cost:

Replacement Cost of Building: 
$120,000
Coinsurance Requirement: 80%
Policy Limits of Building: 
$70,000
Minimum Limits Required: 
$96,000
Replacement Cost of Repairs: 
$20,000
Deductible: $500

$70,000 (Policy Limit) 
÷ $96,000 (80% Coinsurance 
Requirement x $120,000 Re-
placement Value) = .73

$20,000 (Repairs) x .73 = 
$14,600 - $500 deductible = 
$14,100

Since the building is 
not insured to value, the 
amount payable would 
be $14,100 after deduct-
ible instead of receiving 
$19,500 minus the de-
ductible.

If you’re unsure of 
the value of the building 
your business is in, or you 
would like to increase the 
percentage for which it is 
insured, please contact 
our office. We’ll be happy 
to help you get the right 
amount of insurance on 
your property.


